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Cautionary Statement

Kumpulan Perangsang Selangor Berhad (“KPS” or “the Company” or “the Group”) makes no representation or warranty,

whether expressed or implied, as to the accuracy or completeness of the facts highlighted in this presentation, disclaiming

responsibility from any liability that might arise from the reliance on its contents.

This presentation and related discussions today may contain “forward-looking statements”. Forward-looking statements

involve inherent risks and uncertainties and other factors that are in many cases beyond our control. Although KPS

believes that the expectations of its Management as reflected by such forward-looking statements are reasonable based

on current information, no assurance can be given that such expectations will prove to have been correct. Should one or

more of the risks and uncertainties materialise, actual results may vary materially from those anticipated or projected.

Accordingly, readers are cautioned not to place undue reliance on such forward-looking statements. In any event, these

statements speak only as of their dates and we undertake no obligation to update or revise any of them, whether as a

result of new information, future events or otherwise.
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Manufacturing Contributed 86.6% to Group Revenue

With 8.6% Contribution by Trading and 4.8% by Others

1Q21
REVENUE BREAKDOWN BY SECTOR

Manufacturing 86.6%

Trading 8.6%

Licensing 3.0%

Infrastructure 1.1%

Property Invest. 0.7%

Manufacturing

Trading

267.0 185.7

Licensing

Infrastructure

Property Inv.

26.6 32.7

9.4 11.5

3.3 1.8

2.1 2.7

SECTOR 1Q21 1Q20

TOTAL (RM million) 308.4 234.4

44%

19%

18%

83%

22%

YoY Growth

32%
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Revenue Growth Led by Improved Sales in Manufacturing 

Group Earnings Supported by Higher Other Income, Lower Finance Costs and Admin Cost 

Revenue

YoY Comparison

▪ Increased mainly due to:

✓ Higher contribution and 
improved sales from 
Manufacturing segment i.e.
Toyoplas, CPI, CBB and KKMW.

234.4 

308.4 

1Q20 1Q21

32%

Profit Before Tax
Profit Attributable to 
Owners of the Parent 

Operating Profit

YoY Comparison

Increased mainly due to:
▪ Higher Other Income

✓ Gain on disposal of PPE of 
RM5.0m at Toyoplas;

✓ One-off profit rate of RM1.7m 
from Toyoplas PG deferment.

▪ Lower admin cost by RM3.6m.

YoY Comparison

▪ PBT higher due to:

✓ Lower finance cost, in line with
the repayment of term loan and
revolving credit.

YoY Comparison

▪ Similarly, higher due to:

✓ Lower finance cost due to 
repayment of term loan and 
revolving credit.

17.9 

24.3 

1Q20 1Q21

35%

11.5 

19.0 

1Q20 1Q21

66%

3.1 

11.0 

1Q20 1Q21

251%
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Manufacturing Business Led Group 1Q21 PAT

Gradual Recovery at Subsidiaries Resulted to Improvement in Earnings

Toyoplas

CBB

CPI

KKMW
Smartpipe

Aqua-Flo

(0.3)

KKLC

12.2m

GROUP PAT

LEGEND

Manufacturing

Others

Costs at Inv. Holding Co
= RM7.1m

1.0m

NGC SPRINT PWM

0.9 -1.2 1.3

Costs RM m

Investment Holding
- Net Rental Income
- Profit Rate Income
- Management Fee
- Admin Cost

2.2
0.9
0.6

(6.4)

Financial Cost (4.4)

TOTAL (7.1)

3.5

(1.6)

4.2

1.6

6.9

4.1

11.0m

GROUP
Profit Attributable to 
Owners of the Parent

1.2m

Non-Controlling 
Interests

PAT from Subsidiaries
= RM18.3m

0.0

KPS-HCM

(0.1) KKSI
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502.6*

439.9
398.2**

420.0

76.1

125.7

FY17 FY18 FY19 FY20 1Q20 1Q21

Toyoplas Manufacturing (Malaysia) Sdn Bhd
Revenue Growth Driven by Healthy Order Volume from Industrial Tools Segment, GP Moderated
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YoY        65%

✓ Revenue YoY higher by 65% mainly due to higher sales from Indonesia,
China, Malaysia, as well as contribution from Vietnam. Indonesia’s sales
were driven by healthy order volume from Industrial Tools segment and
China’s sales were higher due to the delay in project transfer to Vietnam.

Revenue Breakdown
by Country

Revenue Breakdown
by Segment

Multimedia & Comms 35%

Consumer Electronics 20%

Industrial Tools 40%

Automotive 3%

Others 3%

1Q21 HIGHLIGHTS PERFORMANCE

Note:
* Revenue FY’17 was atypically higher mainly from one-off orders from Dyson & Arris.
** 5-month contribution was RM193.6 million.

01 Plant utilisation: 
China 70%, Malaysia 55% , Indonesia 80% and Vietnam 10%.

02 GP margin moderated due to higher sales of lower margin products. 

03 Global electronic components shortage. 
Mitigation plans: Explore alternative supply sources and potential 
Group purchase, engage with customers to explore possible 
alternate materials.

CN 36%

IND 49%

MY 15%

VN 0.7%
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CPI (Penang) Sdn Bhd
Sales Performance Contributed by Higher Sales from Healthcare and Others, GP Moderated

1Q21 HIGHLIGHTS PERFORMANCE

ETP 77%

EMS 23%

Revenue Breakdown
by Division

Revenue Breakdown
by Segment

Automotive 24%

Comms & IT 19%

Healthcare 27%

Others 30%

01 Plant utilisation stabilised at 75%.

02 GP margin moderated mainly due to the higher raw material cost
and shipping cost.

03 Higher raw material cost (resin) and shortage of shipping vessels.
Mitigation plans: Continuously engaging its customers to explore 
the use of potential alternative materials, explore the possibility of 
passing through the price increase to the customers.

✓ Revenue YoY higher due to growth in sales in plastic parts for Healthcare
segment.

✓ Revenue composition is quite balanced, with ETP being the main revenue
contributor led by Others and Healthcare segments.

*Note : Figure is based on 12-month contribution. Acquisition completed on 27 March 2018. 
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151.8
169.3*

180.4
166.1

39.2
50.8

FY17 FY18 FY19 FY20 1Q20 1Q21

YoY        30%
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Century Bond Bhd
Revenue Growth Driven by Offset and Carton Division, GP Higher YoY

1Q21 HIGHLIGHTS PERFORMANCE

Revenue
Breakdown
by Division

Offset 31%

Carton 28%

Paper 27%

Plastic 8%

Consumer (OEM) 6%

01 Plant utilisation: 50% across five Divisions.

02 Higher GP margin due to increase in sales price for Carton and
Paper products.

03 Global shortage of kraft paper and increasing price of paper rolls.
Mitigation plans: Explore different type of papers to be used in 
production as well as procure from various suppliers for paper rolls.
CBB has also increased sales price to end customers. 
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✓ Revenue YoY : Offset and Carton continued to lead revenue with
stronger demand from the American brand consumer appliances and
new customers.

✓ Contribution from Paper was lower due to lower demand amidst
COVID-19.

✓ Higher plastics contribution due to higher sales from the customers in
the food industry.

174.1
189.9

201.7
213.7

48.0
59.1

FY17 FY18 FY19 FY20 1Q20 1Q21

YoY        23%
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King Koil Manufacturing West LLC. & King Koil Sales Inc.
Sales Grew Stronger with Contribution from New Customers, GP Challenged by Shortage of Foam

1Q21 HIGHLIGHTS PERFORMANCE

Sit N’ Sleep 27%

Direct Ship 15%

6 New Retailers 36%

The Dump/Haynes 5%

SW Southwest 5%

NW Northwest 7%

MW Midwest/South/Central 2%

… Others 3%

Manufacturing
Revenue

Breakdown
RM27.2m

01 Plant utilisation moderated to 36% due to shortage of raw materials, 
which only resumed after mid-March. 

02 KKMW continues to focus on higher-value higher-margin products.
New customers started contributing this quarter.

03 Key raw materials shortage (foam) and increased in price of raw 
materials in the US, which led to supply chain challenge. 
Mitigation plans: Continuously expand network suppliers including 
import and for more competitive prices.

✓ Revenue YoY was higher due to the addition of new customers.

✓ Sales in 1Q21 was lower than expected although demand by end-
customers remained strong. The lower-than-expected sales were due
to the shortage in foam supply, which is expected to recover by end of
2Q21 / early 3Q21.

✓ Revenue from KKSI, whose revenue was previously recognised under
the Licensing business.
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40.3

75.1

94.8

21.7

27.2

4.2

FY18 FY19 FY20 1Q20 1Q21

YoY        25%

KKSI

KKMW

31.4
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Creating New Opportunities Amidst Lingering Pandemic Impact
CAPEX Outlay of RM86.9 million in 2021 to Support Future Growth 

CAPEX : RM11.7 mil

▪ Offset will continue 
to drive growth –
new customers, new  
products.

▪ Tapping into Offset 
and Carton in 
Singapore.

▪ Increasing product 
range and further 
capitalizing on e-
commerce platform 
for Leo & Hornbill 
products.

CENTURY BOND

CAPEX : RM42.9 mil

▪ Serving new sub-
industries such as  
acoustic and 
surveillance.

▪ Product tiering for 
customers from the 
healthcare sector.

CPI

CAPEX : RM1.2 mil

▪ Six new key 
accounts will be the 
growth driver.

▪ Strengthen 
distribution via e-
commerce and 
expanding network 
beyond west coast.

▪ Targetting two new 
licensees in Europe.

KING KOIL

CAPEX : RM0.3 mil

▪ Improving market 
share in potable 
water chemicals

▪ Focussing on new 
growth area –
industrial and 
municipal water 
treatment segments.

AQUA-FLO

CAPEX : RM27.2 mil

▪ New prospect from 
existing customers in: 
✓ New technology 

development 
✓ Industrial tools
✓ Consumer 

electronics

▪ Sales diversification 
– healthcare sector

▪ Strengthening 
footprint in Vietnam.

TOYOPLAS

MANUFACTURING : 96% OTHERS : 4%

CAPEX : NIL

▪ Exploring strategic 
partnerships with 
utility specialists.

SMARTPIPE

CAPEX : RM3.6 mil

▪ Plaza Perangsang
▪ Upgrading of IT 

Hardware & 
Software

KPS
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32%

35%

105%

Notes:
We take into considerations of below outlook for the calculation of our guidance:
(1) Availability of vaccines, businesses adjusting to the new normal and planning for recovery in 2021.
(2) Logistical challenges expected to moderate given positive outlook for container shipping markets for 2021 (reported by The Maritime Executive).

Guidance for 2021 to 2024 – Are We On Track?

A Commendable Start to Delivering Sustainable and Better Results in 2021

REVENUE

4-Year CAGR

High single digit to
Low double digit

OPERATING PROFIT
High single digit to

Low double digit

PROFIT AFTER TAX
Low-to-medium

double digit

1Q21 Performance

RM308.4m
(1Q20: RM234.4m) 

RM24.3m
(1Q20: RM17.9m)

RM12.2m
(1Q20: RM6.0m)

YoY  Growth
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Thank You

Investor Relations & Strategic Communication

KUMPULAN PERANGSANG SELANGOR BERHAD

17th Floor, Plaza Perangsang, Persiaran Perbandaran

40000 Shah Alam, Selangor Darul Ehsan

T : +603 – 5524 8400

F : +603 - 5524 8444

E : irsc@kps.com.my 

W : www.kps.com.my

: Kumpulan Perangsang Selangor Berhad

: @kps_sustainability

http://www.kps.com/

